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ABTOMATU3ALIA YIIPABJIHHSA BIJTHOCUHAMU TPOMUCJIOBUX
mIAINPUEMCTB 3 BUKOPUCTAHHSAM CRM-CUCTEM HA BA3I IIVIAT®OPMU
«1C ML AIMPUEMCTBO»

Y cmammi posensnymo ocnosHi xapaxmepucmuku B2B-xnienmis, saki 00ymoenorwmo
ocobnusocmi  GiOHOCUH 13 Humu. Takodc NPOAHANI306AHO MA HABEOEHO OCHOBHI nepesdsu
aemomamu3zayii cmocyukie i3 B2B-knienmamu. 30iticheHO po3poOKy pexoMeHOayili CMOCOBHO
cmeopennss ma uarawmyeanus CRM-cucmem na 6aszi npoepamu «1C Ilionpuemcmeoy. Takooic
3anponoHo8ana cucmema kamezopuzayii B2B-kuienmis 3a kpumepiem «cmaois 8iOHOCUH 3 KIIEHMOM»,
AKA NonAeaEe 6 OCHOBI po3pobku. B cmammi oemanvno onucani nepeeacu 6i0 6UKOPUCMAHHA
3anponoHo8anoi po3podKu Olisl OCHOGHUX CKAAO0BUX NIONPUEMCMEA, 3 YPAXYBAHHAM eKOHOMIYHUX Ma
KOMYHIKAMUBHUX Yinel: npooaxici, MapKemume ma cepeic.
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IlocTanoBka mnpoOJjieMH y 3arajJibHOMY BHUIJIsAAI Ta ii 3B'I30K i3 BaKJIMBUMH
HAYKOBUMHM 4YHM NPAKTHYHHUMM 3aBAaHHAMHU. [IUTaHHIO yOpaBiaiHHS BiJHOCHHAMHU 13
KJIIEHTaMU TIPUAUISETHCS 3HAYHA yBara B KOXKHIA KOMEPIHHIA CTPYKTYpi. Y CBIIOMITIOIOYH
BOXJIUBICTh KJIIEHTA B «JIAHLIOTY reHeparii mpuOyTKy», MIIMPUEMII HaMararoTbCs OLIBII
JIeTATFHO BUBYATH KIIEHTIB JUIsl OUTBIN PE3yJbTaTUBHOTO YITPABJIIHHS CTOCYHKAMHU.

OnHak, 0CHOBHOIO ITPOOJIEMOIO B IIbOMY HANPSMKY € BIICYTHICTh HAYKOBO-T€OPETUYHOT
0a3u CTOCOBHO YyIpaBiliHHA BiAHOCMHaMHU 13 B2B-kmientamu. Lle npusBoauTh nepi 3a Bce 10
TOTO, 10, 32 YMOB BiJICYyTHOCTI NpaBWJ, METOAMK, IHCTPYKILiH, MiIpUEMCTBA, HE MarO4u
JIOCB1/ly Ta €KCIEPTU3HM, HAMAraloThCsl CAaMOCTIMHO 11€HTU(]IKYBATH MPOLEC Ta HAJAIITYBAaTH
foro. OaHak, el NUIAX HEMUHYYe MPU3BOANUTE JJO HECUCTEMHOCTI Ta Hee(PEeKTUBHOCTI, aJike
IPYHTY€ETHCS Hal4acTIlIe Ha CXeMI «JTI0UHA-JII0IUHAY, A€ Oy/b-iKa 3MiHa B KOMaH 1 BeJie 10
BTPATH YaCTHUHU Mpoliecy Ta iH(opmariii.

Ille omuiero mpoOiemoro, sika OOIPYHTOBYE BaXKIUBICTh Ta aKTYaJIbHICTH TEMHU, €
HEBipHE TPAaKTyBaHHs NPOIIECY YIPaBIiHHS JOSIBHICTIO 13 KilieHTaMU. Tak, po3KpUBaIOYH 10
TeMy, OUIBINICTH Iependavae JHIlIe MPOTPAMHUNA TMPOIYKT, SIKUH O3BOJUTH HAJIAroJUTH
mporec B3aemomii 13 kimieHTamu. OpHAK, BaXKJIMBOKO CKIJIAJIOBOIO € 17€OJIOTIYHA YacTUHA
yIIpaBIIiHHS CTOCYHKaMH, sKa repeaoadyae HasiBHICTb CUCTEMH Ta O13HEC-TIPOIIECIB.
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B pe3ynbrarti 2 cki1aioBi, SIKi MarOTh iCHYBaTH B aOCOJIIOTHIM CUHEPTii, ICHYIOTh OKPEMO
1 HE Jar0Th MOTPIOHOTO edekTy. €CAHICTh MUX CKJIAJIOBUX MOXJIMBA 32 YMOB BHKOPHUCTAHHS
CRM-cucrem, nonynsipHiCTh SKUX MOCTIHHO 3pOCTAE.

[Tepenik iCHYIOUHX MPOTPaMHUX PIICHb MOCTIMHO MOMOBHIOETHCA. OHAK, HAHOIBII
nonyiasipuumu € «bitpike 24», «OneBox», «SalesForce», «Zoho CRMy». B Hux Bxe
nepeadayeHa JIOTiKa BITHOCHH 13 KITIEHTaMHM 1 MIAIPUEMCTBO, K CIIOKHBAY IIBOTO MPOIYKTY,
Ma€ HaJAITyBaTH JTiSUTBHICTB 3TITHO 3 MEXaHi3MaMu cucteMH. Lle € mepmmm oOMEeKeHHM 1
HEJI0JIIKOM ICHYIOUMX Ha PUHKY PillIeHb. JIpyriuM HEI0JIIKOM € YHIBEpCaIbHICTh IPOJIYKTIB, SKi
He niepenbadaroTh icToTHOI pizHumi Mixk B2C ta B2B-kinientamu. B pesynbrari, He3BaXkaroun
Ha Te, L0 NPOJYKT HAa PHUHKY ICHY€ SK TOTOBE pPILIEHHSA, KOMIaHis HE MoO)e Horo
BUKOPHCTOBYBATH Ta BUMYIICHA aJJaITYBaTH MEXaHi13MH, BKJIAJAI0Uu PECYPCH, IPH LIbOMY CJTi]T
BpaxoBYBaTH, 110 HE BC1 Oa)kaH1 HAJIAINTYBaHHS MOKHA peasli3yBaTH.

AHaNi3 ocTaHHIX JoCHiIKeHb |1 myOuaikamid, B SKUX MNOKJIAJEHUH MNOYATOK
BUPilIEHHIO aHOI MpodJjeMH i Ha sIKi cMHpaeTbesi aBTOP. Y JiTeparypi mpodieMu
BukopuctanHss CRM-cucrtem s ynpaBiiHHS —BIJHOCMHAMH 13 KJII€HTaMH 3HAWIUIN
BioOpaxkenus B podorax ['punbepr I1., Ileitn E. [1], Yen E., Croyn M. [2], Jli3 Meurturep,
Heiin Byakok, Kenmpa Jli [3] Ta iHmmx. BoHM UpuALISIOTE 3HAYHY yBary IHUTaHHIO
aBToMaru3allii Oi3Hec-mpoleciB A OUIbII SKICHOTO MEHEIKMEHTY, AEMOHCTPYIOTh JaHi
CTOCOBHO ONTHUMI3allii pecypciB MiIMPUEMCTBA NUIIXOM SIKICHOTO YIPaBIiHHS KJII€HTCHKOIO
6azoro. [luranna noOynosu edextrBHOI CRM-cructemu Takox po3risiHyTo B mpamsx Kapia
Ceroemna, [loma bpayna, Momuno Ilatpuka, ®@. Hroema Ta in. [4, 5, 6]. Cepen BUeHUX
HOCTPAJSTHCHKOIO ITPOCTOPY, 1110 IPOBOJATH AOCIIIKEHHS B JaHOMY HanpsaMKy: T.1. Ky0acosa,
E.M. IlpazsH, Bacun 10.B., M.B. PomanoBa T1a iH. [7, 8, 9]. OgHak, B iCHyIOUMX IpaIsx He
BUSIBJICHO MaTepiaiiB cTOCOBHO B2B-KiIi€HTIB SIK OKpPEeMOro HalpsIMKY JOCIII/DKEHHS, a TAKOXK
CTOCOBHO CITOCOOIB YIpPaBIiHHS HUMH.

Bupninennsi HeBMpIilleHHX paHile 4YAaCTHH 3arajbHoOi mpo0JieMu, KOTPUM
NpHUCBAYYETbCsl cTaTTdA. [IpoaHani3yBaBIIM iCHYIOYI Marepiaii CTOCOBHO YIIPaBIiHHS
BiJHOCMHaMU 3 B2B-kiieHTamu, poOMMO HaCTYIHI BUCHOBKH: 1) iCHYOU1 TPOrpamMHi MPOIyKTH
€ YHIBEpPCAJIbLHUMHU 1 HE BpPaxOBYIOTh OCOOJMBOCTEH cTOCYHKIB 13 B2B-kmienramu; 2)
BIJICYTHICTh HayKOBO-T€OPETHYHOI 0a3u II0A0 IIbOIO MUTAHHSA MPU3BOAMTH O XMOHUX Ta
PECypCOEMHUX MPOIIECIB HA MIANPUEMCTBI. TakuM YMHOM, HEOOX1THOIO € Po3poOKa pillIeHHs,
sIKE€ JTO3BOJMTH CKOHIIEHTPYBATHCS caMme Ha BiJHOCHMHAX 3 B2B-kimieHTamu, BpaxoByKOYH BCi
0COOJIMBOCTI TIPOLIECY.

®opMyTI0BAaHHA METH CTATTi (IIOCTAaHOBKA 3aBAaHHsA). MeTOI0 CTaTTi € po3podKa
pEeKOMeHIallii 111010 aBTOMATHU3Aallll YIpaBIiHHSA B1JIHOCMHAMM MPOMHCIOBUX MIANPHUEMCTB 3
BukopuctanHiM CRM-cucrem Ha 06a3i margopm «1C nignpuemMcTBo.

BukiiajeHHs1 OCHOBHOro0 Marepiajy IOCJTiI’KeHHSI 3 TOBHMM OOIPYHTYBAaHHSIM
OTPUMAHHMX HAYKOBHUX pe3yabTaTiB. @OpMyBaHHS Ta YIPaBIIHHSA JOSUIBHICTIO € BasKJIMBOIO
CTpPATEriuHOI0 CKJIAJIOBOIO PO3BUTKY MIAIPUEMCTBA. TeMIN PO3BUTKY Oi3HECY, HIBUAKI 3MIHU
nepeBar CIOKMBadiB MPU3BOJATH 10 TOrO, IO HiANPHEMCTBAM HEOOXiJHA aBTOMAaTU3aLlis
IIPOLIECIB YIPaBIIHHI CTOCYHKAMHU 3 KIII€EHTaMH, aJK€ PY4YHE YNpaBIIHHS B TaKMX YMOBax
HepII 32 BCE € BUCOKOBAPTICHUM, a HAMTOJIOBHIIIE € Hee(DEeKTUBHUM Ta MPU3BOIUTH 710 XUOHUX
pe3yJbTaTIB.

OxpiM €KOHOMIYHUX LIeH, MiJIPUEMCTBA BCE YacTillle MAlOTh 3a METY BHU3HAUUTH
piBEHb 33J]0BOJICHOCTI MOKYIIIS, BUSIBUTH MPOOJIEMH, 10 BUHUKAIOTH B IIPOLIECi MpUI0aHHS Ta
CHOXHMBAaHHS TOBapy a0bo IMOCIYTd Ta BYACHO iX yCyHYTH. Bce 1e crae MOXIMBUM 3a yMOB
BUKOPUCTAHHS KOMILJIEKCY IHCTPYMEHTIB [UIsl YIPAaBIIHHSA KIIEHTCHKAM JOCBIJIOM, SKUI
OTPUMAaB Ha3By «CHCTEMa YIpPaBIiHHSA BiJHOCMHaMu 3 crnoxuBadamm» (CRM, Customer
Relationship Management) — 1ie mpuksaHe mporpaMHe 3a0e3medeHHs TS T ATPUEMCTB, SKE
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npU3HAYCHEe JUIsl aBTOMATH3AaIlil B3aEMOJIl 3 KIIEHTaMH, 30KpeMa, JUIsl MiABUIICHHS PiBHS
MPOJIaXKiB, ONTUMI3aIlii MapKETUHTy 1 TOJIMIIEHHSs OOCIYrOBYBaHHS KIIIE€HTIB IIJISAXOM
30upanHs, 30epiraHss Ta aHaiizy iHpopmarlii Mpo KIIEHTIB 1 icTOpito BigHOCHH 3 HUMH [10].

VYhopaBiiHHA CTOCYHKaMM 13 CHOXKMBauaMH CJiJl HaJallTOBYBAaTH, BPaXOBYIOUHU
0COOJMBOCTI Tay3i, TUIT TIANPHEMCTBA Ta HAWTOJIOBHIIIE TUN KaHaiy 30yTy: B2B um B2C.
HaBiTh SIKIIO MiAIPHEMCTBO MPUCYTHE Ta MpaIIOE B 000X KaHalax, crernudika Ta iX 3HA4YHI
BIIMIHHOCTI OOYMOBIIIOIOTh HEOOXIJHICTh PO3MIIAJATH Ta HAJAIITOBYBaTH BCi MpoOIecH
OKpPEMO.

Ocob6nuBocti B2B-kiti€HTiB, 5iKi 00YMOBIIOIOTH OCOOJIMBOCTI BiTHOCHH, TOJSTAIOTh Y
HAaCTYIHOMY:

— TpUBajla IMIBUAKICTh NPUUHATTS pimeHs (Ha B2B-punky Halvacrime pimeHHs
MIPUHMAIOTHCS BiJ] ICKIJTBKOX MICSAIIIB /10 ACKIJILKOX POKIB);

— 3HaYHa KUIBKICTh 0Ci0, SKi MPUHMAIOTh pilieHHs (3aBX/AU OibIIe 2 YOIL.);

— HU3bKA €MOIlIHA CKJIaJ0Ba B MPUUHATTI pillicHb (PIMICHHS MPUHAMAIOTHCS 3BaXKCHO,
IPYHTYIOUHCH Ha IU(pax Ta apryMeHTax);

— BUCOKHI cepe/iHiii MOKa3HUK CYyMH 3aKyIiBIIi;

— HU3bKHMHA BXIAHMH Tpagik (KUTbKICTh TOTEHIIWHUX KIIE€HTIB 3HAYHO HHXKYa Yy
nopiBHsHHI 3 B2C-punkom);

— BHpIlIaJbHA POJNIb MPOAaBLs B Tporeci Nokynku (Ha B2B-puHKy mnpojaBenp €
€KCIEepTOM Ta JyXe BIIJIMBA€ Ha PilIEHHS IMOKYIILS);

— BHCOKa KOHBEPCis HAa KOKHOMY 3 €TaIliB «BOPOHKH MPOIAXKIBY.

HeoOxignicte ympaBmiHHS BigHOcMHaMu 3 B2B-kmieHtamu A mianpHeMCTBa
BUPAXKAETHCS Y HACTYITHOMY:

— yHOpaBIiHHS 00CSAraMu 3aKyIiBeIb B IPOIIOBOMY BHUPaXXEHHI (PO3yMit04H BapTicTh 1
KJII€EHTA, IMIIIPUEMCTBO Ma€ IUIAHYBATH TPOIIOBI HAIXOKEHHS BiJl KOXKHOTO KIII€HTa, B
3aJICKHOCTI BiJ KaTeropii, 10 sIKO1 BiH BIITHOCUTHCS );

— YOpaBIiHHS HOMEHKIATYpOIO, sKa 3aKyHOBYETbCA KII€EHTaMH (3aiiMarOuuch
ACOPTUMEHTHOIO TMOJIITUKOIO, MIANPUEMCTBO Ma€ YNPaBIsATH TOBApHUMM KaTeropisiMu,
okpeMumH OpeHaaMu/no3unisMu. Came TOMy, BILIMBAIOYM HA HOMEHKJIATYPY, IKa 00OMpaeThCs
KJIIEHTaMU, MOJIMBO YCHIITHO peaizyBaTh aCOPTUMEHTHY CTPATeTiio);

— YIPaBIIiHHSA JOSITbHICTIO KITI€HTIB (4epe3 (hiKCyBaHHS Ta ONPALFOBAHHS BaXIJIUBOI JJIs
crnoxkuBaya 1H¢opMmarii: xo00i, mepeBaru, yiuwoOiIeHl OpeHAu, Mae 3MOry poOUTH
nepcoHi(hiKoBaHi1 MPOIO3ULLii, 110 3HAYHO M1IBUILYIOTh PIBEHb CTaBJICHHS Ta JIOSIbHOCTI).

3anpornoHoBaHa cUcTeMa Ul YIpaBliHHS BIJIHOCHHAMHM 13 KIIIEHTaMHU 0a3yeThCsl Ha
MPUHIINII CUHEPTii B poOOTI Ta 3aJIy4€HOCT] B KOPUCTYBAaHHI CUCTEMOIO BCIX (DYHKIIOHAIBHUX
ciyx6 (Mapkerunr, [Iponaxi, @inancu, HR, Cepsic, Jlorictuka).

Peanizaris aBTromatu3anii BiHocuH 13 B2B-kiieHTamMmu HaitOU1b11 €(heKTUBHOO Oy/Ie 3a
yMmoB BuKopucTaHHs nporpamu «1C IliampemctBo». OcHOBHa mnepeBara nodynosu CRM-
cuctemu Ha 6a31 «1C IlianpuemcTBO» MoJsAirae B TOMY, 10 caMe B I[iii Iporpami PpiKCyroThCs
Ta BIJOOpa)KalOThCA BCl KIIOUYOBI cdepu AISUIBHOCTI KOMIaHii, M0 J03BoJsie OymyBaTH
BIJIHOCMHHU 13 KIJIIEHTaMH, BPAaxXOBYIOUM BCl €Talud «BOPOHKH MpoaaxiBy. Lle ckmamHO
peaizyBaTu B IHIIUX IPOTPAMHUX MPOIYKTaX.

3anpornoHoBaHa CUCTEMa JAEMOHCTPYE BHMOTH Ta TEXHIUHE 3aBJaHHS JJISI CTBOPEHHS
CRM-cucremu Ha 6a3i 1C.

Cnin BpaxoByBatu cTpykTypy CRM-crcTemMu, 3riHO SKOT pO3KPUTO CYTHICTH KOXKHOTO
3 €JIEMEHTIB.
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JlokyMeHTH JloBiAHUKH 3BiTH

Pucynok 1 — «Ctpykrypa CRM-cucremu»

Li indopmariiiHi OJOKH € B3a€EMOIIOB’SI3aHMMH, BCS BXifHA 1H(OpMAIS MPOXOIUTH
TMIOCJTIIOBHO KOYKeH 3 uX 0510kiB. OcHOBHE 3aBnaHHs HanamTyBaHHs CRM-cucremu: Hamaromutu
3B’SI3KU [T ONIEPATUBHOTO €)EKTUBHOTO KOPUCTYBaHHSI iHPOpMAITI€TO.

JIoKyMeHTH — 1€ TIEpBUHHI €JleMeHTH (ikcarlii iHpopMmarrii.

JIOBITHUKH — 1€ «arperaropm» JOKYMEHTIB, TOOTO KypHAIX BCiX TOKyMEHTIB. OHaK s
e(eKTUBHOI pOOOTH TX HEJOCTATHERO.

3BiTH — 1€ «aHATI3aTOPH» MOBIIHUKIB. TOOTO, «3BEPTAFOUUCHY JI0 IOBITHHKIB, 3BIT (hOpMyE
3a 3aIIMTOM I'OTOBI aHAJITWYHI JaHi.

Jlnst moOymyBaHHS Ta HANIArO/PKEHHS CTOCYHKIB 13 B2B-KilieHTamMu BaKJIMBO KOMITIEKCHO
posrisaaTty iHdopMaliiiHU MOTIK came 3 ypaXyBaHHSIM BCiX 3-X OJIOKIB.

B tab:n. 1 HaBeseHO OCHOBHI IOKYMEHTH Ta OIHCAHO 1X MPU3HAYCHHSI.

Tabmums 1 — JJokyment B CRM-cucremi Ha 6a3i 1C

JoxymeHT Ipuznavyenns
«[Tomisa» dikcyBanHs Oy/b-51K01 iHPOpMAIIiT 111010 BiTHOCHHH 3 KJII€EHTaMU
«OnuTyBaHHSD) 1) [IpoBeeHHs aHKETyBaHHS IPU 33JJaHUX YMOBaX (TUIAHOBO a00 EKCTPEHO);
2) IpoBeIcHHS aHKETYBaHHS CITIBPOOITHHKIB 32 MiJICyMKaMH HABYAHHS
AKX ABTOMaTH3aIIis aKIIii B Iporpami, (PikCyBaHHS €eKOHOMIYHHIX 1| KOMYHIKaTHBHIX
pe3yIIbTaTIB.

«Kapra xoHTpareHTa» | JIOKyMEHT 3 yCi€ro iH(OpMAIIIEr0 PO KITIEHTA.

JoxymenT «Ilomis» (puc. 2)

1. Homep Ta nara CTBOpEHHs MHOJAIl CTBOPIOIOTHCS aBTOMAaTHUYHO, MPUYOMY HEOOXITHO
3a0JI0KYBaTH MOKJIMBICT 3MIHHU JJAHUX MapaMeTPIB MIC/Is EPBICHOTO 3aIMCy JOKYMEHTA, a TAKOX
MICJIS OJAJBIINX 3MiH.

2. [lone «KoHTpareHT» € 000B'I3KOBUM JI0 3aII0BHEHHS 3a JIOIIOMOTO0 BUOOPY 3 JOBIIHUKA
«KoHTpareHTn», IKuil (POpMYeThCS 3 aHKET KOHTPAreHTIB.

3. «'pyna» 1 «Temay noii Takok € 00OB'SI3KOBUMH JI0 3aTIOBHEHHS.

3anoBHIOIOTHCS 32 JIOMIOMOI'010 BUOOPY 3 JOBITHUKA «[ pymu moaiib».

4. «(IloyaTok» NpOCTaBISAETHCSI ABTOMATUYHO 1 IOPIBHIOE TOMY, 1110 TPUCBOEHO IIPOrPaMoIo.
€ npaBo BpyuHY HOro 3MiHWTH, B pasi, SIKIIO OIS CKIAJAEThCS 3aBYACHO. «3aKiHUEHHS»
NPOCTABISETbCS BPY4YHY. BCTaHOBUTH 3a00pOHY MOXMIIMBOCTI 3MIHM JAHUX MapaMeTpiB MICIs
HEePBICHOTO 3aIUCY JOKYMEHTA, a TAKOK IMTiCIIsI OJATBILINX 3MiH.

5. llone «/Ixepeno» B JaHOMY AOKYMEHTI MIOBUHHO OyTH TUIbKU MPU CTBOPEHHI MOJIH 3
BubopoM rpymu «l[loreHmidiumii» 1 «HoBuit». 3amummTe HOro HEOOOB'S3KOBHM IS 3aIlIOBHEHHS
(ToOTO naTh MOXKJIIMBICTH 3aIllUCy 1 MPOBEIECHHS JIOKyMeHTa 0Oe3 ioro 3amoBHeHHs). [lone
npu3HaueHe Ui GikcyBaHHs iH(poOpMaIlii Mpo JpKepena, 3 SKUX KIIEHT Ji3HaBCS MPO KOMITAHIIO.
3anoBHEHHS MOBUHHO BiOyBaTHCS 3 JOBIIHUKA «J[keperna iHpopMallii Ipy 3BepHEHH1 MOKYTILIIBY.
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|| Cofimue: TenemonHLst ssoHoK (Mcxoanmut). Hosost - O x
5’;\?Teneq:0HHb|Ea sBoHOK v  (WoxopAwwmi) » | Oeidctena - t_.', _* W~ | Mepeim - Paine >
Homep: ot:|13.06.2017 0.00:00 Bua ofvexTa: KonTtparenT
Mpynna: w2 CocToaHwme : ZannaHWpoEaHo
Ofwwe JononHuTensHo
KoHTparenT: w2 || Havano: 13.06.2017 00:00 -
[JHe axmisen  TenedoH: HET MHDOPMALIW OroHYaHue: 13.06.2017 23:59 -
KoHTak. nMuo: o MG MieTosHme 4
Tema: -
CopspxaHie:
OmeercteenHeii: | Buktopua Hemoea a3 (3
KoramerTapmi:
OK | Zamucam | Jakpeims

Pucynok 2 — «IIpukinan nokymenra «[logis» mis CRM-cucremu B iporpami 1C-TTignpuemcTBo»

6. HamamryBatn 3B’s30k  «llomisiy — «OmuryBanHs». ToOTO, 10IaTH MOMIUBICTH
CTBOPIOBATH Ha ITi/ICTaBI MOJIii OMUTYBaHHS (pHcC. 3).

_|Cnﬁhrn|e: TenegonHssi sE0HoK (Moo amywi). Hoessh - O x .
25 TenedoHHbI SE0HOK * (wexopswmi) + | Oeficteuns ~ :‘, _‘ W || Mepeitm Paiine ’:| R
Bry i
Homep: ot |13.06.2017 0:00:00 Buo ofbexTa: =) Boypessadi s
=] 3akas nokynatena
Mpynina: .|| CocTomHue :
=] 3akas nocTaBuwky
Ofiwme JononsmrensHo
=] CoBbme
KoHTparenT: .| %|Q| Hauano:
- |=] CuetHa onnaty nokynatenio
|_IHe akmeer  Teneqon: HeT uHGopMALYM COrkoHuanwe:
|=] CuerHa onnaty nocTaswmKa
KoHTak. muo: | XA WeTounmk % | Eoman

Pucynok 3 — «Ipuxnan noxkymenta «lloais» 3 moJaabIiuM CTBOPEHHSM JJOKYMEHTA B ITpOrpami
1C-ITignpuemcTBO»

JokymeHT «OnuTyBaHH»

1. Icaye B Gazosiit Bepcii mporpamu «1C-IlignpuemctBo». DYyHKINIOHAT € TIOBHUM Ta
JIOCTaTHIM JUIs IPOBEJCHHS MApKETUHTOBUX JIOCIIJDKEHb.

JIOKyMEHT «AKIIii»

1. CrBOpUTH JOKYMEHT 3a MPHUHIMIOM «KOHCTPYKTOpPa», B SKOMY IEpea0aduTH
MOXJIUBICTH HAJIAIITYBATH 3@ TAKUMH [TapaMETPaMHU:

— JlaTa TMouYaTKy Ta 3aKkiHYeHHS (mependaunTd aBTOMATHYHY [EaKTUBALIIO 3TiHO 3
YKa3aHOIO J1aTOI0);

— TUI aKIii (MOJapyHOK, 3HUKKA, KOMILJIEKT);

— KIIEHT (MOXKJIMBICTD 00paTH KaTeropii KI€HTIB SIK IIUTLOBI JUIs KOHKPETHOT aKIlii);

— IIPOTHO3 PE3YJIbTATIB;

— (pakTHYHI pe3yabTaTH;

— aHaJ3 pe3yJIbTaTIB;
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— pekaMHi Marepiany (TepeadaynTH MOMKIIUBICTh 3aBAaHTAKUTH Ta 30epiratd pekIaMHi
MaTtepiaiy, po3poOJIeHi IS aKiIii).

JlokymeHT «KapTka KOHTpareHTa»

1. Honatu Biaaky «Ctafii», B IKUX BCTAHOBUTH MOMKJIUBICTD IEPBUHHOI YCTAHOBKH CTaIil
(«ITorenmiiinmit», «HoBwuit», «[loctiitauiiy, «[Ipobremuwnii», «Brpauenuii»). Bei moBTOpHI 3MiHU
CTaTyCy BUPOOJISITH aBTOMAaTUYHO.

2. Y «BIacTUBOCTAX» a00 B «KaTeropisx» momatu mapamerp «He mis 0013BOHY», Npu
YCTaHOBIII SKOTO (BIAMITKA «TaJIOUKay), JaHa TPyIa KIIE€HTIB BUKIIOYAEThCS 3 CHCTEMATUYHHX
00/13BOHUTH.

3.V Bruaaui «KoHTakTH», B po3/1ill KOHTAKTH, T0JaTH 1oJie «JleHb HapOKEHHSD.

[Ticns 3amoBHEHHS JAHOTO MOJA, Mepea0aulTH MOXKIIMBICTH BCTAHOBJICHHS LUKJIIYHOTO
HaraJlyBaHHA-TIoAli npo 1o Aaty. [Ipudomy, mapamerpu HaraJyBaHHS: MEPIOJUYHICTH Ta 4ac,
3IUIIUTY JUHAMIYHIMH JUTS1 HACTPOMKH.

Tabmuus 2 — JloBimauku B CRM-cucremi Ha 6a3i 1C

HaiimeHnyBanHs 10BiTHHKA Ipuznavyenns
«Kontparentm» ArperyBanHs iHOpMallii 3 KAPTOK KITiEHTA
«Kareropii KJTi€HTIB» JIoBiqHUK, sSTKUIA OPMYETHCS 3 BKIIAJKH KApTKX KOHTparcHTa
«Kareropii KJi€eHTIBY»
«KoHTakTHI 000 KOHTPAreHTIB JloBimHYK, kUi PopMy€eThCS 3 BKIIAIKH KAPTKHA KOHTPAareHTa
«KoHTakTN»
«Cragii BiTHOCHHH 3 KITIEHTaMI DopmyeThbest 3 BKnaaku «CTaii po3BUTKY BiITHOCHH)
«['pyma momii» 3aranbHa CTpyKTypa TPYII 1 TEMU MOMiN
«Jlxepena indopmartii pu 3BepHeHHi | MOXKIIHBI BapiaHTH JpKepen iHdopMarltii Ipo KOMITaHito
TIOKYTIITIBY»
«BmactuBocTi 00'€KTIBY» lepapxiuHuii JOBIAHUK, 1€ JUIi KOXHOI «BJIaCTHBOCTD»

CTBOPIOETHCS MEPEITIK 3HAUCHB, 1110 BIJIHOCSATHCSI 10 HEl.

«3Ha4YeHHS BIACTUBOCTEN 00'EKTIBY

«Po3aim aHkeTH» CreoputH €nuHMA JOBITHUK «AHKeTyBaHHsS» B CRM 3
iepapxieto:

1) «TumoBi aHkeTw» (aHKeTa, sSKA CTBOPIOETHCS TN Yac
nocipkeHHs. CKaaaeTbest 3 pO3/UTIB 1 TUTaHBb).

2) «Po3mim ankerw» (IHIUBIAyaTbHO CTBOPIOFOTHCS TIiJ
«[IuTaHHs U1 aHKET KOXKHY aHKETY, iM Bi/ITTOBIIAIOTh ST ITNTAHB).

3) «[Iutanns s anke ([HIUBITyaTbHO CTBOPIOKOTHCS ITijT
KO)KHY aHKETYy B PaMKax PO3JILTy aHKETH).

«THITOB1 aHKETH»

1. oBigHuk «KoHTpareHTW» MOBHHEH (POpMyBaTHUCS 3 KapTKU KOHTpAareHTa, a TaKoX
BUBOJIUTH BC1 MOJIS 3 MOMKJIMBICTIO (DUIBTpaIlii 1 BIAOOPIB IO KOXKHOMY ITapameTpy.

2. JloBimnuk «Kareropii KI€HTIB», SKUi (GOpMyeTbCs 3 BKIAJKH KapTKH KOHTpareHTa
«Kareropii».

3. JloBinnuk «KoHTaKTHI 0COOM KOHTpAreHTiB» MOBUHEH ()OPMYBAaTUCA 3 BKJIAJAKU KapTKU
koHTparenta «Konraktim» (puc. 4).

O.1 Awxina, B.M. Cinvroscoka.. Asmomamuzayia ynpagninusa i0HOCUHAMUY NPOMUCTIOBUX 49
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Pucynoxk 4 — «lIpuxian goBigauka «KOHTaKTHI 0COOM KOHTPAreHTiB B TIporpami
1C-TlignpuemMcTBOY

4. Josimauk «Cramii BIJHOCMHM 3 KIIE€HTaMW» ITOBHHEH (OpPMYBATHCA 3 KapTKH
KOHTPareHTa, 3 BKIAJKUA «cTamii BigHOCHMH». JloBimHWK «CTamii BIJHOCHHH 3 KIIEHTaAMU»
HEOOXITHO CTBOPHUTH, BUXOISTYM 3 PO3poOJieHol kateropu3arii (Tabdmn. 3). IlepeBenenus 3 ofHi€l
CTajii Ha HITY TOBUHHO 3/1IHCHIOBATHCS aBTOMaTH4HO B 1C Ha mijcTaBi 3a1aHIX BUMOT.

Tabmus 3 — Karteropizarist KIIEHTIB MiAPUEMCTBA

Kpurepii nus kateropusanii
Cranis
pPo3BUTItY HasgnicTb . HepionuynicTh Hasenicrs
BiTHOCHH 3 . KinbkicTh yroa . 3alIAHOBAHMX
. MPOAAKIB 3aKyniBe/Ib .o
KJIIEHTAMU noniii / yroa
ToTeHmiitauit Kitienr Bi/?[HOCI/ITI)CSI JI0 TaHO1 CTa.L[i.l' TTCJIS| CTBOPEHHS KapTK{ KOHTPAreHTa B r{porpaMi.va
. H1 H1 H1 HasBHicTh moain —
KIIIEHT TaK
Hogunii kitieHT ITicns 3aificHeHHs mepIoi peaizaiii KIiEHT NoTparuise Ha cTanito «Hoswuity. 3a ymoBu
JIOTPUMaHHS 337aHO0i NepIOAMYHOCTI pearti3alliii i cyMapHoi KUIbKOCTI yroJ| B KUIbKOCTI
3 pasm, wiieHT noTparurie B cragito «[loctiiHuii».B pasi mopymeHHS yMOB OO0
MePIOIUMIHOCTI, TO KIII€HT MOTpaIuIsie Ha ctafdiro «[IpobmeMHmity.
VY MoMmeHT mepexomy KiieHTra B cramilo «I[IpoOneMHHMil», aBTOMAaTHYHE CTBOPCHHS
OIUTYBAaHHS 3 aHKETYBaHHAM JUIsl 3'ICyBaHHS IIPHYMH, Yepe3 AKi KII€HT MUHYB CTaJilo
«[ocriiianiiy.
TaK He menme 3 He menmre 1 pasy | HasBHicTh momiii —
3a KaJleHJapHUi TakK
MicsLb
ITocrituuii [Micnsa crabimizamii MepioJMYHOCTI 3aKyIiBENb 1 JOTPUMAaHHS 3aJaHOi MepPioAMYHOCTI
KJTIIEHT peaizariil i cyMapHOT KiIbKOCTI yrofi B KUIBKOCTI 3 pa3u, KIIEHT NOTPAILIIE B CTaIiI0
«[locTiiiHuity.
TaK Oisbire 3 He menmie 1 pasy | HasBHicTs momiit —
3a KaJleHJapHUi TakK
MicsLb
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[IpobneMHuunit KITi€HT

VY pas3i mopymeHHST yMOB (KUIBKICTH YTOZ, TEpIOMUYHICTH 3aKyIiBelb),
KIIIEHT MOTparuise B crafito «[IpobmeMHmMil». ¥ MOMEHT mepexoay KIIi€HTa B
cragito  «[IpobGneMHuit», aBTOMAaTHYHE CTBOPCHHS ONUTYBaHHA 3
AHKETYBAHHSM JUIsI 3'SCYBaHHS PHYHH.

TaK He menme 1 Binwmie 1 micsug, He HasiBHicTh
oible 6. MOJii — Tak

Brpauenuii kieHT

[Ticns 3'icyBaHHS mpHYMH mepexony KimieHTa B crafgito «lIpoGmemHuni i
MPOBEACHHS Jiif, CHOpsSMOBAaHWX Ha «peaHiMaIliio» KIi€HTa, B pasi
MO3UTUBHOTO pe3yNbTaTy (TEHACHIS 10 HOpMalli3aiii MepioJIuYHOCTI
3aKyIIiBeJb, CYM 3aMOBJICHB), KIIIEHT MEPEXOUTh B cTafito «IIpobnemMHunii»
JI0 TIOBHOI cTabimi3arii.

Y pa3i HEraTUBHOTO pE3YJbTaTy, KIIEHT TMEPEXOJUTh B  CTaJil0
«Brpauennii». Y MOMEHT mnepexoay Kii€HTa B cTagilo «BTpaueHuii»,
ABTOMAaTHYHE CTBOPEHHS ONMHUTYBaHHS 3 AHKETYBAaHHSIM ISl 3'SICYBaHHS
MIPUYUH 1 TOMIIEHOCTI TPOBEACHHS aKTUBHOCTEH IO B3a€EMO/II1 3 KITIEHTOM Y
Maii0yTHEOMY.

HassHuicts
HOOIHA — TaK

Hi Menme 1 Binbie 6 micsnis

5. HoBinuuk «'pymnu nomii» (tadi. 4)

lepapxiuHiCTh B JOBITHUKY HEOOXiTHO BUOYIyBaTH TAKUM YHHOM:
— I'pyna = ctanis po3BUTKY BIAIHOCHUH 3 KJIIEHTOM;

— Iligrpyna = mist 010 KJII€HTA,;

—Tema = pe3ynbTar, 110 KOHKPETH3YE JiIO.

Tabmuns 4 — CtpykTypa aoBigHuka «[ pynu moziii»

I'pyna |

Hinrpyna | Tema

BJIOK 1 ITPOOAKI

1. IoreHmiinui
KJIIEHTHA

1.1.BcranoBnennss | 1.1.1. lomoBuIuCs Ipo HACTYIMHUNA KOHTAKT
KOHTaKTy 1.1.2. BianpasieHo npaiic Ha pO3rJIsI
1.1.3.3amoBIIeHHS / paXyHOK

1.1.4. Kateropn4na BiMOBa BiJl CIiBIpaIli
1.1.5.3anurt 3pa3kiB npoayKuii

1.1.6. € HaMipu 10J10 CITiBIIPAIIi

2. Hosi kiieHTH

2.1.1. Peamizamis

2.1.2. 3amoBieHHS

2.1.3. KoHTpOIb SIKOCTI 00CTYrOBYBaHHS
2.1.4. bpak

2.1.5. [loBepHEHHS

2.1.6. O6MmiH

2.1.7. € Hamipu 1010 CIiBIparii

2.1.8. Kareropn4na BifMOBa BiJl CHiBOpaIli

2.1. Po3BuTox

2.2.1. 3aMOBIEHHSA

2.2.2. KoHTpOIb SKOCTI 00CTYrOBYBaHHS
2.2.3. bpak

2.2.4. IloBepHEeHHA

2.2.5. Obmin

2.2.6. € HaMipH 11010 CITiBIpalii

2.2.7. KareropuuHna BifMOBa Bij cHiBmpari
2.2.8. OnurtyBaHHs

2.2. 30Ha pU3UKY

O.1 Awxina, B.M. Cinvroscoka.. Asmomamuzayia ynpagninusa i0HOCUHAMUY NPOMUCTIOBUX
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[TponoBxenns Tadn. 4

3. ITocTiitHl KIIIEHTH

3.1. Po3Burox

3.1.1.
3.1.2.
3.1.3.
3.14.
3.1.5.
3.1.6.
3.1.7.

3aMOBJIEHHA

KonTpomns sikocTi 00cTyroByBaHHS
bpax

IToBepHeHHS

OoOMmiH

€ HaMipH OO CITiBMIpAITi
Kareropnana BimMoBa Bij| criBIIparii

3.2. 30Ha pU3UKY

3.2.1.
3.2.2.
3.2.3.
3.24.
3.2.5.
3.2.6.
3.2.7.
3.2.8.

3aMOBJIEHHA

KonTpomns sikocTi 00cTyroByBaHHS
bpax

IToBepHeHHS

Oo0miH

€ HaMipH OO CITiBMIpAITi
Kareropnuna BimMoBa Bif criiBIpari
OnuTyBaHHs

4, IIpoGeMHI KITiEHTH

4.1. 3ona pu3uKy

4.1.1.
422.
3.2.3.
3.24.
3.2.5.
3.2.6.
3.2.7.
3.2.8.

3aMOBJIEHHA

KonTpois sikocTi 00cIyroByBaHHS
Bpak

[ToBepHeHHs

O6min

€ Hamipu 00 CHiBOpalli
Kareropuuna BiiMOBa Bij CIiBITpalli
OnuTyBaHHs

5. BrpaueHni kmieHTH

5.1. Brpara

1.4.1.
1.4.2.
1.43.
1.4.4.
1.4.5.

Bpak

[ToBepHEHHS

Kareropuuna BiZiMOBa Bij CIiBITpalli
BinmHoBneHHs criBmparti
3aMOBJICHHS

BJIOK 2 MAPKETHUHI'

1. IToreHwiiH1
KJIIEHTHA

1. 1. Axuii

1.1.1.
1.1.2.
1.1.3.
1.1.4.
1.1.5.
1.1.6.

€ inTepec

Hewmae intepecy

€ iHTepec, MOTpiOEH MOBTOPHUI KOHTAKT
VYyacts

ITigmucka Ha akuii

OcraroyHa BigMoBa BiJl iH(popMyBaHHs

1.2. TTomirpadis

1.2.1.
1.2.2.
1.2.3.
1.2.4.
1.2.5.
1.2.6.

[lo3uTHBHI BiATYKH

ITotpeda

3aMOBJIEHHSA

HeraTtusHa peaxuis

Ocraroyna BiiMOBa BiJ| iHQOpMyBaHHS
Posmopin

1.3. Hocmimxenus

1.3.1.
1.3.2.
1.3.3.

OnutyBaHHA
MOHITOPUHT KOHKYpPEHTIB
He3zagoBoneHnii nommr

2. Hosi xiieHTH

2.1. Axuii

2.1.1.
2.1.2.
2.1.3.
2.14.
2.1.5.
2.1.6.

€ inTepec

Hewmae intepecy

€ inTepec, MOTPiOSH MOBTOPHHUIA KOHTAKT
VYyactb

ITigmucka Ha axmil

OcraroyHa BiAMoBa BiJl iHpopMyBaHHs
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2.2. lonirpadis

2.2.1.
2.2.2.
2.2.3.
2.24.
2.2.5.
2.2.6.

[To3utuBHI BiaryKu

[Totpeda

3aMOBIICHHS

HeratusHa peaxitis

OcraroyHa BiAMOBa BiJl iH(popMyBaHHS
Posznonin

2.3. JocmimkeHHs

2.3.1.
2.3.2.
2.3.3.

OnutyBaHHA
MOHITOPHUHT KOHKYPEHTIB
HesanoBosenuii monut

2.4.ToprisenbHe
oOagHaHHI

24.1.
24.2.
2.4.3.

[ToTpeba
MoHniTopuHT
Posmomin

3. ITocTiitHi KIIi€eHTH

3.1. Ak

3.1.1.
3.1.2.
3.1.3.
3.14.
3.1.5.
3.1.6.

€ inTepec

Hewmae iaTepecy

€ inTepec, MOTpiOeH MOBTOPHHUA KOHTAKT
VYuactb

[Tignucka Ha akmii

OcTaTo4Ha BiqMOBa BiJl iHPOpMYBaHHS

3.2. lomirpadis

3.2.1.
3.2.2.
3.2.3.
3.24.
3.2.5.
3.2.6.

[To3utuBHI BiIryKu

ITotpeda

3aMOBJIEHHSA

HeraruBHa peakiis

Ocraroyna BiAMOBa BiJ| iHQOpMyBaHHS
Po3nogin

3.3. JlocmimKeHHs

3.3.1.
3.3.2.
3.3.3.

OnuryBaHHs
MOHITOPHUHT KOHKYPEHTIB
HesanoBonenuii monut

3.4.TopriBenbHe
oOaTHaHHSA

3.4.1.
3.4.2.
3.4.3.

[Totpeda
MoHiTopuHT
Posnogin

4. IpoGeMHi KJIiEHTH

4.1. Akmii

4.1.1.
4.1.2.
4.1.3.
4.1.4.
4.1.5.
4.1.6.

€ inTepec

Hewmae intepecy

€ iHTepec, MOTpiOEH MOBTOPHUI KOHTAKT
VYyacts

IMignucka Ha akiii

Ocraroyna BigMoBa BiJl iHpopMyBaHHs

4.2. Monirpadis

4.2.1.
4.2.2.
4.23.
4.2.4.
4.2.5.
4.2.6.

[To3uTuBHI BiIryKH

ITotpeda

3aMOBJIEHHA

HeraTtusHa peaxuis

Ocraroyna BiiMOBa BiJ| iHQOpMyBaHHS
Posmonin

4.3, JlocaigKeHHs

4.3.1.
4.3.2.

OnutyBaHHA
MOHITOPHHT KOHKYPEHTIB

4.3.3. He3a10BOJICHUH ITOIIUT
4.4. TopriBenbHe 4.4.1. Tlotpeba
oOJragHaHHsA 4.4.2. MoHiTopiHT

4.4.3. Po3moniin
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5. BtpaueHi kiieHTH 5.1.Axuii 5.1.1. € inTepec

5.1.2. Hemae inTepecy

5.1.3. € inTepec, MOTPiOCH MOBTOPHUN KOHTAKT
5.1.4. Yyactp

5.1.5. Ilinnucka Ha axiii

5.1.6. OcraTouyHa BiZMOBa BiJ iHGOPMyBaHHS
5.2. Iomirpadis 5.2.1. Ilo3uTuBHI BiATyKH

5.2.2. Tlotpeba

5.2.3. 3amoBNeHHA

5.2.4. HeratuBHa peakitis

5.2.5. OcraToyHa BimMOBa Bix iHGOpMyBaHHS
5.2.6. Pozmopin

5.3. MocmimxeHns 5.3.1. OnuryBaHHS

5.3.2. MOHITOpPHHT KOHKYPEHTIB

5.3.3. HezamoBosieHuii monut

6. loBinnuk «Jbxepena indopmarii mpu 3BepHEHHI MOKyMiB». HeoO0XigqHO cTBOpUTH
JOBIJIHMK, a TaKOXX IOJIe B KapTI[i KOHTpPAreHrta, y BKIAIi «3arajbHi» 3 HallMEHyBaHHSIM
«JIxepeno inpopmariiy, sike HeOOXiHO 3aIIOBHUTH B KapTIli KITI€HTA.

7-8. JloBimHUK «BiaacTUBOCTI 00'€EKTIBY - TOBITHUK, SIKUM Ma€ BEPXHIH piBeHb l€papxii
B 3B'31 JOBigHMKIB «BiactuBocTi 00'ekTiBY» 1 «3HAYEHHS BIIACTUBOCTEN O0O0'€KTIBY».
3anpornoHoBaHa cxeMa HaBeJleHa Ha puc. 4.

3B’S130K IOBUHEH BUIJISIATU HACTYITHUM YMHOM (pHuC. 4).

3HauyeHHs
BJIACTHUBOCTI |

3HauyeHHS

Bnacrtusicts 1 3
BJIACTUBOCTI 2

3HauyeHHs
BJIACTUBOCTI 3 1

T.O.

Pucynok 4 — 3anponioHoBaHa CTpyKTypa J0BIAHMKA «BIacTUBOCTI Ta 3HaUEHHSI 00’ €KTIB»

9. HoBinHuk «AHkeryBaHHs» B CRM 13 3a11ponoHOBaHOIO 1€papXi€lo:

1) «Tunosi aHkeTH» (aHKETA, sIKa CTBOPIOETHCS LIS TOCTiHKeHH. CKIIQIaeThCs 3 PO3ALTIB
1 TIUTaHb).

2) «Pozainu anket» ([HIUBITyaIbHO CTBOPIOIOTHCS MMiJ] KOJKHY aHKETY, IM BIIIIOBIIAE PSTT
MTUTAHb).

3) «llurannsa ans anker» (IHOWBIMYabHO CTBOPIOIOTHCS T KOXKHY aHKETY B paMKax
PO3ILTY aHKETH).

Baxxnusoro ckinagoBoro CRM-cuctemu € «3BiTn». Ampke came iH(opmallis, OTpuMaHa 3a
JIOTIOMOTOI0  3BITIB, JIO3BOJISIE OMNEPATHUBHO MpUHAMATH €(EeKTHBHI YHPABIIHCHKI PILICHHS.
3anporoHoBaHi1 BUY 3BITIB HaBeAECHO y Tab. 5.
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Taomuug 5 — 3situ wist CRM

3BiT Ck1as10Bi 3BiTY
1) 3BiT «BigHOCHHH 3 HamammroByeThest 3BIT 3 BiTOOpasKeHHSIM:
KOHTpareHTaMm» — MPOAAXKIB y KIJIbKICHOMY 1 BapTiICHOMY BUPa)KEHH;

— CTaJIiil pPO3BUTKY BIIHOCHH 3 KJTIEHTOM;
— KaTeropiit KII€HTiB;
— HOMEHKJIATypH.

2) 3BIT «3BIT 1010 MMOTii»

HanammroByeTbest 3BIT 3 BigOOpasKeHHSIM 1 MOKIIMBICTIO COPTYBaHHSI 3a
BCiMa napameTpamu 3 JokymeHTa «llomii».

3) 3BiT «3BiT IpO HKEpena
iHdopmarii»

HamamrroByeThest 3BiT 3 BiIOOpayKEHHSIM 1 MOJKIIMBICTIO COPTYBaHHS 32
BCciMa mapameTpamu 3 JoBimHHMKa «JDkepenma indopmanii mpu
3BEPHEHHI.

4) 3BIT «AHaJII3 BIIACTHBOCTEH
3aMOBJICHHS

HamamrroByersest  3BIT 3 BiIOOpaXEHHSIM 3aMOBIICHb, B  SIKHX
MIPOCTABJIEH] BIaCTUBICTb 1 3HaueHHs. [lomaHHs: - KUTBKICTB; - cyma
Bin6opu B 3Biti: 1) Kontparent 2) 3amoBnenns 3) Bnactusicts 4)
3HaueHHA

! BaxnmBa MOXUIMBICT, BHUBEICHHS TPONAXKIB TIO KIIi€HTAX, SKi
CIPALIFOBAJIH 0 aKI[HHOTO Mepioy 1 B MepioJI, KOJIH Ji€ aKIisL.

5) 3BiT «3BiT IpO CTaH
KJIIEHTCHKOI 0a3m»

BinoOpakeHHs iepeltiKy KIT€HTIB, sIKi IepeOyBatoTh Ha PI3HUX CTalisaX
3 MOXKJIMIBICTIO BiZOOPIB 3a CTAIisIMH, TI0 MEHepKepax / IMiapo3iiax.
BupinenHs 4epBOHMM KONHOPOM MPOOJIEMHHX KIi€HTIB, CIpAM —
BTpPAUCHUX, 3€JICHIM — MOCTIHHMUX.

Takosx CHHIM KOJTbOPOM CTaHOM Ha JIaTy 3BITY BiI0OOpayKaTH «Mirparii»
KITIEHTA 3 OJIHI€T cTail B iHITY.

6) 3Bit «3BIT 32
3aIJIaHOBAHAMH OTICPAIIisIMIDY

3BIT IS KIIEHTIB, sKi TmepeOyBaioTh Ha cramisx «Hosui» T1a
«[TocTitHuiD».

BinoOpaxkeHHs TepenniKy KIT€HTIB 3 IUTAaHOBOKO JATOK HACTYITHOI
YTOJIM @ TAKOX TUTAHOBOI CYMOIO YTOJIH.

OO0O0B'I3KOBUM € BiOOpakeHHsT (DAKTUUHMX TPONAKIB 3a JaHUMU
KITIEHTIB B MUHYJIOMY TIepiojii

7) 3BiT «BopoHka nponaxis»

3BiT Ha MiACTaBi CTaliii PO3BUTKY BIiTHOCHH 3 KII€HTAMH IIO
MeHepKepax / MiIpo3/Iiiax i KOMIIaHii B IIoMy.
OcHoBa — nepexi (KoHBepcisi) 3 OJHI€T CTa/il B iHITY.

8) 3BiT «AHaII3 BIIXWICHD 32
HOMEHKIIATYPOIO Ta 00CATOM

3BiT B po3pi3i KITIEHTIB MPO BiIXWICHHS Bl BCTAHOBIIEHUX TSI HHOTO
HOPMATHBIB 10 HOMEHKIIATYpPHUX I'PyTax i 00csATrax MpoJIaxKiB.
Bigxumenns 31 3HAKOM «t» BHIUISTH 3€I€HHM, 31 3HAKOM «—»
YepBOHMM KOJBOPOM 1 MAOMTTSAM MiJICYMKIB MO B BapTiCHOMY,
KUTBKICHOMY 1 TMTOMOMY BHUPa)KEHHI.

9) 3BiT «AKTHBHICTB
MEHeIDKepay»

3BiT npo (haxTHuHMIT yac podoTr MeHemKepa B rporpami 1C.

Yacom poOOTH BBaXAEThCS TEPiOJ] BiJl CTBOPEHHS Ti€l UM iHIIOL
onepaii B 1C o 1i 3aBepiieHHs (HAPUKIIag: CTBOPEHHS 3aMOBJICHHS 1
HOTO 3aKPUTTHI).

Haenena CRM-cucrema s ynpaBiiHHA BigHOCHMHamMHu i3 B2B-kimieHTamm s
OCHOBHMX HAIIPSIMKIB B KOMIIaHIi: MpoJjaki, MApKETHHT, CEPBIC.

1. YopaBiniHHA npofakaMu

1.1. 361bIIEHHS BUPYUKH.

— IlponaBeus Mae MoBHY 1H(OpPMALIiIO PO KIIIEHTA 1 1ICTOPIi MPoIaxiB, 301IbIIYIOTHCS
KUIBKICTh 1 IIBHUJAKICTh YKJIAaJaHHS YIoJ, CHpPOIIYETHCS INPOLEC MOBTOPHUX IPOJaiB
ICHYIOUMM KJIIEHTaM KOMIIaHii, MOKJIMBA Mepeaada NoTpedu KIIi€HTa MK BIJUIUTAMU.
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— dikcanis B 6a31 JaHUX BUUEPITHO]T iH(popMaIlii Ipo NOTEHIIMHUX 1 peaTbHUX KIIEHTIB,
OTPUMAHOI SIK B PE3YJIbTaTi MOHITOPUHTY PHHKY, TaK 1 icTOpii poOOTH 3 HUMH.
1.2. TligBumeHHs] IMOBIPHOCTI YKJIAJAHHS YTOJTH.

— CraructuuHa iH(opMaIllis 103BOJISE OMIHUTH HMOBIPHICTh YKJIQJaHHS YrOJd 1 MPHU
HECTaul PecypciB CKOHIICHTPYBATUCS Ha HAWOLIBII MEPCIICKTHBHUX KITIEHTAX.

— CKOpOYCHHS MUKy ITPOJIaXiB 1 MOIIMPEHHSI KPAIIOTo AOCBIIY Ha BCiX CIIBPOOITHUKIB
BIJ/ILTY TIPOJIAXKIB.

— ba3za 3HaHBb 3a CTaHJAPTHUMH NMHUTAHHSAMHU KIIEHTIB, PO CJIa0KI 1 CHIIbHI CTOPOHH
poOOTH KOHKYPEHTIB [103BOJIsIE €(DEKTHBHO MPAIOBATH 3 KII€HTOM HAaBITh MOYATKIBIIO
IPO/IaBLIO.

1.3.361nb1IeHHS MapXKi.

— IIpu BUBYEHHI HaKOMHMYEHOI 1HGOpPMAIIll BAHUKAE Kpallle PO3yMiHHS MOTPeO KITIEHTA,
BUIIUI piBEHb 1X 3aJI0OBOJICHOCTI, 1, SIK HACITIJIOK, 3HWKYEThCS HEOOXITHICTh B JIOJATKOBUX
3HMXKKAaX.

— KnacudikyBaru KiTi€eHTIB 32 03HaKaMH, MI0 BiqoOpaxaroTh (iHAHCOBI MOKJIHMBOCTI 1
TOTOBHICTh 10 TIOKYIKH 1 HAJAABaTH 3HUKKY JIMIIE HAWOUIbII YyTIMBUM JIO I[IHU TOKYIISM B
MPOIIECi TOAATKOBHUX TIEPETOBOPIB.

1.4. 3umxenns 1e6iTopchbkoi 3a00proBaHOCTI.

— OyHKIIS KOHTPOJIO IJIATEXIB KIIEHTIB A€ MOXIIUBICTh MPOCTEKUTH BCIO 1CTOPIIO
BITHOCHH, 1 Ha Il MiACTaBi poOUTH BUCHOBKHU MPO MAKCUMAIbHY CYMYy KPEIOHUTY, TEPMIHH
MIOBEPHEHHSI.

1.5.3HMKeHHS] BUTPAT 3a paXyHOK aBTOMaTH3allii pyTUHHHUX MPOLECIB.

— 3’ABIAETBCA MOXKJIMBICTH aBTOMATHU3YBaTH pPYTHHHI TIPOIECH 33 JOIOMOTOIO
BUKOPUCTaHHS 0a3u 3HaHb PO 3BEPHEHHS KIIEHTIB (HANPUKIIAJA, aBTOMATU3aLlis KOHTPOJIIO
MIPOXO/KEHHS 3asBOK). BIpOBa/KEHHsI CUCTEMH J03BOJISIE 3HU3UTH Yac BIATOBIII HA 3aluT
KJIi€HTa, 00pOOKY MOBEPHEHHS.

— 3HIDKYIOTBCS BHUTpaTH Ha pPOOOTY 3 KII€HTaMH 1 TMOJIMIIYEThCS SKICTh iX
00CIIyrOByBaHHS.

— YrpaBiiHHS PO3CUIIKOIO0 Ta OTPUMAHHSM EJEKTPOHHUX JIMCTIB 4epe3 IHTErpauiio 3
€JIEKTPOHHOIO MOLITOXO.

2. YrpaBimiHHS MapKETHHTOM.
2.1. HinecnpsiMOBaHU MapKETHHT.

— YropaBniHHS MapKETHHTOM TIONINIIYEThCS 32 PAXyHOK BUKOPUCTAHHS CHCTEMH
IUIaHYBaHHS, PO3POOKH, YNpaBIiHHA Ta peaji3zalii MapKeTHHTOBHX KOMIIaHiM, a TakKoX
MapKETHUHTOBOT'O aHAJI3Y.

— 3’ABIAETbCA MOXKJIMBICTH NPOBOAWUTH ONTUMI30BaHI Ta €(QEKTUBHI akIii MpSIMOro
mapketunry (direct-marketing). Ile aBTomMaTnuHi po3CUIIKH MO 0a3i KIIEHTIB Yepe3 IMOIITY
peKJIaMHUX MaTepialib.

— UYepe3 cerMeHTyBaHHS pHUHKY 1 aHalli3 KIIEHTChKOI 0a3W MOXJIHMBa po3podOka
IPOMO3HULIH, OPIEHTOBAHUX Ha MEBHY I'PYIy KIIIEHTIB.

2.2. EQexTrBHE yrpaBIliHHS PEKJIAMHOIO KaMITaHI€lo.

— Pexnamui kamnanii MaroTh OUTBII TOYHY CHPSMOBAHICTH 1 c(DOKyCOBaHI Ha MOTPiOHIH
KIIieHTChKIN BuOipui. [Tpodaiinm kinieHTIB 3aCHOBaH1 Ha BCIM CYKYyMHOCTI JaHMX, 310paHUX B
KOMITaHii.

— [InanyBaHHs Ta TPOBEJNEHHS pEKJIAaMHUX 1 MapKeTHMHIOBUX KaMIlaHIH, aHami3 ix
pe3ysbTaTiB AJIs KOKHOI IIIbOBOT IPYIH, IPOIYKTY, PETIOHY.

— MoxHa He TUTbKH B1JICTeXKUTH PE3yIbTaTUBHICTh KOHKPETHUX MapKETUHIOBUX aKIiH 1
KaHaJIiB MPOCYBaHHS MPOJYKIIi, aie i MpOBECTU aHaji3 NPUYMH BiIMOB BiJ MOKYIKH, II0
JIOTIOMO’KE€ ~ CKOpPETYBaTH MAapKETHHTOBY IisUIBHICTE. Takok MOMIJIHMBE TPOBEICHHS
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MOHITOPUHTY XOJy MPOJAXy B LUIBOBUX CEIMEHTaX, aHali3 e(QeKTHMBHOCTI BHUTpaT Ha
PEKJIaMHUNA OFOJIKET.
2.3. JocnimkeHHs KOHKYPEHTHOTO CepeIOBHUIIA

— Jlornomarae cTBOpUTH €PEKTHBHY KOHKYPEHTHY MOJMITUKY. J[03BOJIsie HAKONUYyBaTH

iH(pOpMaLilo PO CTaH PUHKY B IIIIOMY, KOHKYPEHTIB 1 iX TOBapH, IiHH.

3. [lixTpuMKka KJjieHTiB (cepBic)

3.1. 3HMKeHHS BUTPAT Ha CIIY>KOY MiATPUMKH

— 3MIICHIOETBCS peecTpallis mpobeM KIIEHTIB y BHIJISAAI peKiIaMallii, ix aHaii3 Ha
OCHOBI THITIOBUX MPOOJIEMHUX BHUIAJKIB. 3rOJJOM HAKOMHYYEThCs 0a3a 3HaHb. [IpOBOIUTHCS
IUTaHYBAHHS JA1H 100 YCYHEHHsI Tpo0iieM.

3.2. [oninmeHHs AKOCTi cepBicy, MiABUILEHHS 3aI0BOJICHOCTI KIIi€EHTa

— IloBHa iH¢opMallist PO KIIEHTA JO3BOJISAE OLIBII TOYHO iIEHTH(]IKYBATH KAaTETOPitO
3BEpHEHHS 1 TOYHO BU3HAYUTH HEOOX1MHUI pecypc i BupimeHHs npobnemu. He morpidHo
MePEMUKATHCS Ha 1HIIMX MPEJACTABHUKIB CIIYKOH MIATPUMKH B IIPOIIECT PO3MOBH 3 KIIEHTOM.

— BincTesxeHHS IPOXOHKEHHS 3asBOK (KOHTPOJIb HaZl 00pOOKOIO 3aIHTIiB, peaKilii Ha HUX
1 CKJIa/IaHHS 3BITIB IO 00CIYTOBYBaHHIO) TApAHTY€ BUCOKY SKICTh OOCIYTOBYBaHHSI.

— 3abe3nevyeTbesi CIPABIKCHHS OYiKYBaHb KIIIEHTA MpPAILIOBATH 3 KOMIIAHIEO, sKa
3aBKJM TOUHO 1 CBOEYACHO Haja€e iHGOPMAITiIo, MIATPUMYE PETYISIPHI KOHTAKTH 3 HUM, 3aBXKIU
BYACHO 1 SIKICHO BUPIIITy€e CEPBICHI MPOOIEMH, 3BEPTAETHCS 3 HUM MIEPCOHATIZ0BAHO 1 Oy/Ib-IKa
JIIOJIMHA B KOMIIaHi1 BOJIOJIi€ TIOBHOO 1H(OPMAITI€IO PO B3aEMOJIIIO 3 HAM.

— IIpu BuUKOpHCTaHHI TEXHOJIOTIi aBTOMAaTH3amii CUCTeMa Harajae Mpo 3alUIaHOBaHi
3axou. Bee 11e 103BOIIsIE KOKHOMY KITIEHTY Bi4YyBaTH ce0e «OCOOIMBUM KIIEHTOM)» KOMIIaHii,
TOOTO HE PA30BHM MOKYIIIEM, a TIOCTIHHUM KIIIEHTOM, 3 IKUM KOMITaHisl PO3JIUIS€ TPYAHOII 1
YCIHIXH.

— Kpim Tor0, icHye MOKJIMBICTh aBTOMAaTHYHO TOTYBATH 3BiTH 1 THM CAMHUM YIIPABJISATH B
PEKUMI peaslbHOTrO Yacy.

3.3.«SIkicHuil» cepBic crpHsie MOBTOPHUM IMOKYITKaM, 10JJATKOBOMY MPHOYTKY.

— SIkicHMii cepBiC Ja€ KIIE€HTOBI MO3UTUBHUI JOCBiJl CHUIKYBaHHS 3 KOMIIAHIERO,
MIJBUIIYE JIOSUIBHICTD KJIIEHTA, TOOTO BHUKIWKAE Oa)kaHHS IMPOJOBXKYBATH CIUIKYBaHHS 3
KOMITaHIEIO.

— Kpim Toro, 3BepHEHHS KIII€EHTa B CEPBICHY CIYXOy Moke OyTH XOpOILUM IIaHCOM
npojaTd HoMy JOJaTKoBI HPOAYKTH abo mocimyrd. Hanami 3’sSBis€TbCS MOXIIHMBICTD
3aMpoNOHYBaTH KJIIEHTOBI HOBI MMPOIYKTH 200 MOCIIYTH.

BuCHOBKH 3 1aHOI0 JOCTIIZKEHHS 1 MEPCIeKTHBH NMOJAJIbIINX PO3PO0OK 32 JaHUM
HanpsiMoM. Pe3ynbrat poOOTH HaJ CTATTEIO JO3BOJIMIIN JIATH HACTYITHUX BHCHOBKIB.

1. CRM-cuctema € e(EeKTUBHUM IHCTPYMEHTOM ISl CY4acHOTO MiANPUEMCTBA IS
€(eKTHBHOI'O YIPABIIHHS JISUTbHICTIO BLIOMY.

2. JIns popMyBaHHSI 1 yIpaBIiHHS JOSUTbHICTIO HEOOX1THO pO3po0JIATH Ta HAAITOBYBATH
CRM-cucremy 3 ypaxyBaHHSIM THITY PHHKY, KaHATy 30yTY, crienn(iKu ramy3i, CE30HHOCTI Ta iH.

3. OCHOBHOIO CKJIaJJOBOIO B TeHepallii MpuOyTKY Ta IOCATHEHHS 3aIJTaHOBAaHUX PE3Y/IbTaTiB
€ KaTeropuzallisi KJI1€HTChKOi 0a3H, sika € 3all0pyKOIO IIJIECHPSIMOBAHOTO MapKETHHTY.

4. B pe3ynbTaTi MpoBEAEHOro aHali3zy icHytounx Ha puHKy CRM-pilieHb BUSBIEHO OCHOBHI
iX HemoJIKH Ta Po3podIeHO pekoMeHallil a1t crBoperHs: CRM mmst ynpaBiiHHS BiTHOCHHAMH 3
B2B-knmientamu  Ha 06a3si  mporpamu  «1C-IlignpuemctBo». OCHOBHOIO  IEPEBArolo
3aMpONOHOBAHOI CHCTEMH € JIeTaIbHA KaTerOpu3allisi KJIIE€HTIB 3 ypaxyBaHHSAM OCOOJMBOCTEH
BifHOCHMH 3 B2B-kiieHTamMu (NepioJWYHICTh 3aKyHiBeNlb, KUIBKICTh 3A1HCHEHHMX YTro[,
HAsBHICTh 3aIUTAHOBAHMX TMOJIH). APTyMEHTOBAHO IE€pEBaru BIPOBAKEHHS 3 TOYKH 30pYy
OCHOBHHMX CKJIaJIOBUX IMIANPHUEMCTBA: MPOJAXKi, MAPKETHHT, CEPBIC.
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5. Tako BaKJTUBUM PE3yJIbTATOM PO3POOKH € MOKITUBICTh BUKOPUCTAHHS CUCTEMH JIJIS
PI3HMX KOMIaH1H 3 pi3HUMH Oi13Hec-TuKIamMu. C1ij] BpaXxoBYBaTH, 1110 JJaHA CUCTEMa MOKe OyTH
a/IalITOBAHOIO Ta pealli3oBaHOI0 B Oyab-sikiid Bepcii mporpamu «1C-IlinmpueMcTBOY.

6. BpaxoByrwoun mnosicnpsMoBaHicTh 3aBAaHb st CRM-cuctemu, st IepBUHHOTO
3aIyCKy BXKJIMBO HE YIYCTHUTH OCHOBHI CKJIAJIOBi, 0€3 SKUX HEMOXUIMBE (DYHKIIIOHYBAHHS.
OpHak, Takui HATPSMOK, SIK «AKIII{» € OKPEMOIO TiICHCTEMOI0, sIKa Mae OyTH IHTETpOBaHa B
nitomy 3 ERP-cucremoro, TomMy o mnpsMO BIUIMBAa€ Ha MOKA3HUKU JOXIJHOCTI Ta
MapXXHHAIBHOCTI. CamMe TOMY OCHOBHUM HANpSMKOM YIOCKOHAJCHHS € JIeTalli3alis
nigcucTeMu «AKLii» Ta po3poOKa peKOMEHAIIH UIs peai3aiii.
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Automation of industrial relations management using CRM-systems based on 1C Enterprise
platform.

The aim of the article.: to justify the CRM-system use for management of relations with B2B-
clients and to develop recommendations for management automation of these relations for enterprises
on the basis of "1C Enterprise"” platform.

The results of the analysis. The loyalty formation and management is the most important
strategic component of the enterprise development. Growth rate of business development, rapid changes
in consumer preferences mean that enterprises need to automate customer relationship management
processes, because manual management in such conditions is primarily expensive, and inefficient, which
is most important, and leads to erroneous results. In the article, the author reveals the relationship
management essence with B2B clients. As the main tool for automating relationship management
processes, also client experience, the author adduces the "system of customer relationship management"
- CRM (Customer Relationship Management).

In the article, the author highlights main features of the relationship with B2B clients: duration
of decision-making; significant amount of decision makers; low emotional component in decision-
making; high average purchase amount; low entering traffic; seller 's decisive role in the purchase
process; high conversion at each stage of the "funnel system." The author also justifies need to manage
relations with B2B enterprise clients, expressed in the following: 1) purchase amount management in
money terms; 2) product range, purchased by the clients’ management; 3) customer loyalty
management.

In the article the author pays special attention to the economic side of relationship management,
including forecasting based on CRM information.

In this article, the author offers self- developed system with the aligned structure to configure
CRM based on the software "1C Enterprise.” As part of the issue of relationship management, and as a
consequence of the loyalty of B2B clients, the author also proposes a developed scheme for the client
base scoring, which is based on the main criterion "customer relationship stage." Thus, the author
proposes to highlight the following stages: potential, new, permanent, risky and lost. In order to assign
the customer to one of the categories, the author chose indicative criteria: sales availability,
transactions number, purchases frequency and availability of planned events. The proposed
recommendations for CRM-system creation involve automation of relations taking into account the
received categories of clients namely.

Conclusions and direction for further research. The author emphasizes that the execution and
effective implementation of the proposed development should be based on the work synergy and
involvement of all functional services (Marketing, Sales, Finance, HR, Service and Logistics) in the
system application.

An important advantage of development is its applicability in any industry, in any enterprise,
regardless of the sizes, sales volume, etc.

Author believes that this methodology will be applied by marketing professionals, sales
managers, commercial services' heads, heads of companies.
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As a further development consideration, the author identifies the development of a detailed task
for the marketing block in the CRM-system adjustment, namely the subsystem "Shares," which is
supposed to be built according to the modular principle.

Keywords: management, CRM system, loyalty, relationships, automation.
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