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PO3POBKA TA BITIPOBAJI’KEHHSI CTAPTAII PIILIEHD ¥ I'AJIY3I SOFTWARE-AS-A-SERVICE
Anbeprc Mapis OnekciiBaa,Co6oseB List CepriioBuy
KaH/IMIaT TEXHIYHUX HayK,3aCHOBHUK Startup School,
excriepT Ta wieH xypi B UKrainian Startup Fund, Poroscekuii Bagum TomoBuy
Harionansruii yaisepcurer«Oneckka INomitexnikay, YKPATHA

AHOTANIS. ¥V npaniit poGoTi MpeacTaBIeHO METOAMWKY pO3pOOKM Ta peaji3allii cTapTaim pilleHb Y
ramy3i Software-as-a-Service. 3a3HaueHO KIIIOYOBI KOHIENIII Ta AJITOPUTMH, IO TMOB’s3aHI i3
peaizamiero SaaS crapramn-pimens. OnucaHo MPOIECH CTBOPSHHS YHIKAIBHOT IIHHICHOT MPOTIO3HIIiT
MPOJIYKTY Ta 3HAXO/KCHHS MOTCHIIIHHIX MOXKJIMBOCTEH.

Crapramnu Ta pinreHss y cdepi Software-as-a-Service(SaaS) rparots BakIMBY pojib Y cydacHOMY Gi3Hec-cBiTi. Bonu
MPOIOHYIOTh IHHOBAMIifHI TPOMYKTH Ta MOCAYTH, LIO JOMOMAraroTh IMiANPUEMCTBAM e(EeKTUBHIlllE BHKOHYBATH CBOI
¢yHKIIT, onTUMi3yBaTH poOodYi mporecu Ta 3a0e3nedyBaTH BHCOKY SIKICTh oOcimyroByBaHHs. CTapTamy BHCTYIAIOTh
KaTtajizaTopaMu 3MiH y Oi3Heci, CTBOPIOIOYM HOBI MOXJIMBOCTI Ta BUKJIMKH. BOHHM CHpPOMOXHI pO3pOOISTH Ta
BITPOBAKYBATH 1HHOBAIIHI TEXHOJOTII, K1 paHime OyJau HENOCTYITHUMH a00 HeTOCSHKHUMH ISl 0araTbox KOoMIaHii.Saas
pillleHHsT 30KpeMa, J03BOJSIOTH MiANPUEMCTBAM BHKOPHUCTOBYBATH IIpOrpaMHe 3a0e3leyYeHHs Ha OCHOBI XMapHHX
TEXHOJIOT1H, 3MEHIIYIOUM BUTPATH Ha iHPpacTpyKTypy Ta miatpumky.OcHOBHA mnepeBara SaasS Imoisrae B TOMY, IO BOHO
HaJa€ THYYKICTb Ta JOCTYIHICTb KJIi€HTaM. SaaS pillleHHs MOXXyTh OyTH IIBHUIKO MAacIITa0OBaHI 3aJISKHO Bix IOTpeO
0i3HeCy, JIO3BOJISIIOYM KOMIIaHISIM 30CEpEeUTUCS Ha CBOIM OCHOBHIM MisZIbHOCTI. BiANOBIIHO 3HaHHS Ta PO3yMiHHSA
KITFOYOBUX KOHIICIIIIH Ta aJITOPUTMIB € y)Ke Ba)KIIMBHUMH acleKTaMHM JJIsl MOOYI0BU CTapTar pillleHb, TOMY 1X JOKJIaJHO
PO3TJISIHYTO B JIaHiil poOOTi.

Mera poboTu mossirae B ToMy,I00 AOCIIAUTH Ta CUCTEMATHU3YBAaTH KIIFOYOBI KOHIICTIIIT Ta ajropuTMH,IIIO OB’ I3aHi
3 peanmizaliero SaaS crapramiB Ta JONOMAararoTh MPUIIBUALIMTH MPOLEC PO3POOKH, IMOIIYKY PIIIEHHS Ta 3HAXOPKEHHS
YHIKQJIBHOI IIHHICHOI MPOIO3MIii, a TAKOX MiIBUILYIOTh HMOBIPHICTh YCIIIXy CTapTally Ta 3acTepiraioTh BiJl TUIIOBUX Ta
PO3IIOBCIOKEHUX TTOMMJIOK MiJ] Yac o0y10BK Saas crapramy.

Meronuka po3poOKW Ta peanmizailii crapTamn-pimieHs y ramy3i Software-as-a-Service moke BKIIOYAaTH IICBHY
KUIBKICTh KPOKIB.

[epunii Kpok— BU3HAYEHHS /1€ Ta aHani3 puHKy.Crepinry HeoOXiITHO BU3HAYUTH KOHIIEMIIIIO BAILIOro CTapTamy Ta
imero st Software-as-a-Service (SaaS) pitrensst, 10 Ma€ BiANOBiZaTH HasBHIM mpobiemi. BaxiuBo cmpornyBatu abo
ABTOMATU30BYBATH MPEIMETHY 00NIacThb, y sIKiil Oy/e BIPOBa/DKEHO 1€ PILlIeHHs, Ta BiJPI3HATUCH BiJ HASBHUX PIllICHb HA
puHKy. Takok HEOOXiTHO IPOBECTU aHaji3 pUHKY. KIIFOUOBUMU IMyHKTaMU ISl OL[IHKKA PUHKY €: HOro 00Csr, 0COOIMBOCTI,
MOTEHII A, KiTbKicTh moTeHItiiaux kaientiB (Stakeholders), temnu pocry (CAGR) Ta reorpadiuse posramnryBaHus. Takox
BaXXJTUBE YiTKE PO3YMIHHS KOHKYPEHTHOrO cepenoBuIna./[ist boro moTpioHO MpOBECTH IMTMOMHHIN KOHKYPEHTHHI aHai3,
BUSIBUTH MPSMHX Ta HENPSIMHUX KOHKYPEHTIB,aJbTEPHATUBHI IUISIXH BUPILICHHS MPOOIEMU, IO ICHYIOTh Ha JaHU MOMEHT.
Takoxk MOTPiOHO BpaXOBYBATH MOTPEOH 1 TEHICHIIIT PUHKY.

Hacrynuuii kxpok—cTBOpeHHs1 0i3Hec Mojeni.J{ns mporo icHye Oarato iHcTpymenTiB,ane ocHoBHuMH € CANVAS Ta
LEAN CANVAS. V Bunajixy crapTami Oublin BiydHHM € BHKopucTaHHs came mabnony LEAN CANVAS, ockinbku BiH €
Oinbin THyukuM 1 TeoperuunuM. CANVAS kpaiie BimoOpakae 6i3HeC MOZIENb BXKe CTBOPEHOro Oi3Hecy, o mnpaiioe. Maibxke
yKomHa Oi3HEC MO, IPONHCAHA IS CTapTaIly,He BUTPIMYE TIEPIIOro KOHTAKTY 13 PHHKOM,TOMY ITOTPiOHO OYTH TOTOBHM
i mpucrocoBanuM 10 3MiH B Oi3Hec momerni.LEAN CANVAS posmominena Ha Taki cexropu:CustomerSegments & Early
Adopters, Problem & Existing Alternatives, Unique Value Proposition & High-level Concept, Solution, Channels, Revenue
Streams, Cost Structure, Key Metrics, Unfair Advantage.lli cextopu BimoOpaxkatoTh BCi HEOOXiJHI KOMIOHEHTH ISt
PO3YMIiHHS CTapTaIly, HOro MoTeHIiamy Ta MOXKIIuBocTei [1].

OnHa 3 HaMBaKIIMBINMIMX CKIIAOBHMX YCIIiXY CTapTamiB i SaaS pilreHs - 1e yHikaapHa minaicHa mpormosuis (Unique

Value Proposition).CtBopenns gitkoi Ta npuBadauBoi UVP BuMarae peteibHOro aHaiizy pUHKY,pO3YMiHHS TIOTPED MiTbOBOi
ayauTopii Ta BU3HAYEHHS THX OCOOIMBOCTEH, AKI BIAPI3HAIOTH Ball MPOAYKT Bix KoHKypeHTiB.UVP noBuHHA mepenaBatn
YHIKaJIBHICTb, IIHHICT Ta IEePeBart MPOAYKTY,IKi 3aTy4aTUMYTh KIII€HTIB i JOMOMOXYTh BiApi3HUTHCSA Ha pUHKY[S]. Tomy,omHIM
3 HaitronoBHimmx cekropis 0i3nec mozeni LEAN CANVAS e came 610k yHIKaNbHOI 1iHHICHOT nporo3uitii. CTBOpeHHS
yHiKamsHOI HiHHIcHOI mporosutii (Unique Value Proposition) mpoaykTy € KpUTHYHO BaXKJIMBHAM €TAarioM JUTS CTapTariB.ApKe
OCHOBHHH aKIIEHT — caMe MPOAAX IIIHHOCTI,a He MPOAyKTy. TOMYy 3ymIHIMOCH Ha Hiit OLTBII neTanbHO. st Toro mob
chopMyBaTH YHIKAIBHY HIHHICHY IPOIMO3HIIiIO0, Y MEPITy YepTy MOTPIOHO PO3YMITH MOTPEOH KITi€HTIB,BUBUUTH IITHOBY
ayAnTOpIIo,ii MpobiemMu,motTpedn Ta 6axxanHs. {11 BU3HAUEHHS KITIOYOBHX IEpeBar MpoayKTy, Tpeda BUSABUTH YHIKaJIbHI
0COOJIMBOCTI Ta XapaKTEPUCTHKHU MPOIYKTY, IO POOIIATH HOro KOHKYPEHTOCTIPOMOXKHUM Ta 3aTpeOyBaHuM. [1Jis IIbOro HEOOXiqHO
IiJI Yac aHali3y pHHKY 3BEpTaTH yBary Ha HEBUKOPUCTAaHI MOKJIMBOCTI Ta HEAOJMIKH KOHKYPEHTIB,a/I)Ke caMe BOHH MOXXYTh CTaTH
BaIIOO MEPEeBaror0 a00,HaABITh, YHIKAIEHOIO TPOMO3HUIIIEIO.

[Ticnst TOrO,5IK BUSIBIIEHO BCi IepeBar Ta 0COOIMBOCTI MPOAYKTY (POPMYEThCSI KOPOTKHMN,3PO3YyMUIHH 1 HiTKUH
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omc Unique Value Proposition(UVP).[lyis 1b0oro BUKOPHUCTOBYIOTH I1a0JIOH,IKUH BHU3HAYA€ BCi OCHOBHI I[iHHOCTI Ta
no3Boisie cpopmyBat UVP onuum peyeHnsm. Burisinae Bin HactymauM uunaoM: OUR (products and services) HELP(S)
(customer persona (segment))WHO WANT TO (jobs to be done) BY (verb i.. reducing, increasing) + (customer pain
1)AND (verb i.e. reducing, increasing) + (customer pain 2) UNLIKE (competing value proposition). Hanpukian: “Our taxi
smartphone app help staxi passengers who want to book a taxi by minimizing waiting time for a taxi and enjoying
affordable prices(Unlike typical taxi services by phone)”. Takoxk BaxXJIHBHUME BUKOPHCTAHHS CTPATETIl MO3UIIIOHYBAaHHSI, IKa
BH3HAYAE, SIK IPOAYKT BiJPI3HAETHCS Bil KOHKYPEHTIB Ta SIKY IIIHHICTh BiH HaJae KiieHTaMm. [Tam'siTaliTe Takoxk,mo po3pooka
YHIKQJIBHOI IIHHICHOI TPOIMO3MIII Ta BUSBICHHS IOTEHIIMHUX MOXJIMBOCTEH BHMAaraloTh TBOPUYOrO WiAXOMy Ta
1HHOBAIIIHHOTO MHCJICHHS. ByIbTe BIIKPUTHMH JI0 HOBUX i7ICH, CKCIIEPUMEHTYITE, 1 He OiifiTecs 3MIHIOBATH CBifl MPOIYKT
a0o cTparerito, SKIIO I1e HEOOX1THO IS TocATHEHHs ycmixy. [lle oqHrM HEeoOXimHMM KpPOKOM € Bamijallis Oi3Hec Timores
craprany. Ha 1ipoMy eTarri BayKIMBO CHIUJIKYBAaTHCh 3 IOTEHIIIHHUMH KOPUCTYBa4aMu,3alMTyBaTH TIPO iX JOCBiJ,IPOBOANTH
TECTOBI pEKJIaMHi KaMIIaHii,JUBUTHCh HA TIOMUT.Y BHIAJIKy SKIIO IOMHUT BiJCYTHIii{,a00 pIMIEHHS HE 3a/I0BOJBHSIE
noTpedaM KJIE€HTIB,—TIOTPiOHO 3MIHIOBATH KOHIICTIIIF0 MPOAYKTY i Oi3HEeC TiloTe3n Ta MPOBOJUTH IIE€ OJIHY iTEpallifo
Bamiganii. Takuii anroput™M HasuBaeThcs iTepaTuBHEM CustDev-om.KinbkicTh iTepallii Moke OyTH HeoOMEXeHa,ayie 3
KO)KHOIO HACTYITHOIO iTepali€ero MOTpiOHO HaMaraTHCh 3MIHUTH Oi3Hec Tinore3y 3 ypaxyBaHHSIM OTPUMAaHHUX 1HCAWTIB i
¢ino6ekis[4].Konu Oyne 3HaiineHo ByuHy Oi3HEC rirnore3y, BAPTO NEPEXOUTH J0 HACTYITHOTO €Taly -IIPOTOTUITYBaHHSI.

[IpororunysanHs,a00 crBopeHHsMVP—onuH 3 rolOBHUX eTamiB B PO3BUTKY SaaS crapramiB.BaknueicTe 1bOro
eTamny MOsICHIOETHCS TUM,III0 HEOOXiJHO 3pOOUTH TIPOTOTHIT IPOAYKTY 3 MiHIMAIbHIM,aJle 3 TOJIOBHUM (DYHKIIIOHAJIOM, 100
Horo MokHa OyJI0 NEMOHCTPYBaTH MOTEHIIIHUM CHOXXMBayaM Ta OTPHMYBAaTH 3BOPOTHIN 3B’s30K. OjHak mOTpiOHO
po3ymitu,moMVP—11e He MOBHOLIHHMH 1 AaleKo He KIHLEBHH MPOAYKT,TOMY TOJIOBHOI METOI0 Ha I[bOMY €Tami Mae OyTH
€KOHOMIsl 4acy, iHBECTHIIIH Ta 1HIIMX PECypCiB 3ayisl HOro IIBUIKOTO CTBOpeHHs. TOMY MOTPiOHO 3a3HAYKTH, IO TOJIOBHA
KOHIICTII(ISl Ha [[LOMY €Talll — MOKa3aTH KIIEHTY SIK OyJie BUTIISAATH MPOIYKT, SIKMK BiH MaTuMme 0a30BHid (hyHKIIOHAJ, a He
cam mpoaykT. 3a nonomororo MVP Takox BapTo npoBomuty itepaiii CustDev-y. ¥ neskux Bumnaakax, MOXKJIMBHUI IPOAAXK
MVP noTeHIiHIM CIIO)KHUBaYaM,IKIIO BiH SBJIsS€ COOOI0 YaCTHHY Mall0yTHBOTO POAYKTY,Ta 3ro10M Oyzie BAOCKOHAJICHUH
JIO TIOBHOIIIHHOT'O ITPOTrPaMHOro 3a0e3e4eHHsI.

Hactynuum eranom miciisi ctBopenHst MVP e, BiacHe, po3po0Oka Ta TECTYBaHHSI BXKE MOBHOILIIHHOTI'O IPOTrPaMHOIo
3abe3neueHHs1. [1iq yac po3poOKH Ba)KIIMBO KOHTPOJIIOBATH BCi Mpoliecu cTBOpeHHs [13, ToMy HeoOXiqHOo oOpaTu oiHy 3
METOJI0JIOTiH pO3pO0KHK MporpaMHoro 3adesneueHHs. J{ist crapran iHAycTpil He Jyke KOPHCHI KacKaJHa Ta iTepaThBHA
METO/0JI0Tii PO3pOOKH, OCKUIbKM OaraTo IUKIIB B po3poOli o3Hayae OaraTo BUTpaueHOro 4acy i pecypciB. Onsi 3
HAWTONTMPEHIIIINX METOMONOTIH, SKUX MPUTPUMYEThCS OIIBINICTh CYJaCHHX CTapTamiB y ramysi Software-as-a-Service, me
Scrum ta Kanban [2]. TectyBaHHsS He MEHII Ba)KIHMBE 38 PO3POOKY, aKe BOHO JO3BOJISIE BHABUTH MpOOJICMHU Ta Oard B
MPOrpaMHOMY NPOJIYKTI, 10 Oy/In He MoMiveHi mig 4yac po3poOku. Ynm Olnbliie iTepalliii TeCTyBaHHS, TUM SIKiCHIIIMA
MPOJYKT, aje TUM JOpoXKYa HOro BHXIiJHA BapTiCTh, TOMY B JaHOMY BHIAAKy Tpeba 3HaiiTu Oananc. Illomo eramiB
TECTYBaHHA, TO CINiJi IPOBOIUTH MOAYIbHE TECTYBaHHS, IHTerpamiiiHe TECTyBaHHS Ta TECTYBaHHS i3 HaHIepIIMMH
kopucryBauamu (Early adopters).

Hacrynaum kpokom € imIuieMmenramis Ta pemis. [li yac 1boro eramy HeoOXiqHO 3a0e3MednTH IHTerpamilo 3
HEoOXiTHMMH CcepBicaMH Ta 1H(PACTPYKTyporo, 1100 Ball MPOrpaMHHUN MPOXYKT OyB KHUTTE3JATHHM. Pemis HpO;[yKTy
HoTpiGHO TUIAHYBATH TOETAITHO, MOYMHAIOH 3 Oera-Bepcil s oOMexeHol aymuTopii, 1 3aaydaTH 3BOPOTHIH 3B'S30K
KOPHCTYBaUiB I BIOCKOHAICHHS.

He MeHII BaXITUBUM KPOKOM € PO3poOKa MapKEeTHHIOBOI CTpaTerTii, o BKIoYae B ceOe MO3UIiOHyBaHHS IPOLYKTY,
BpaxoBye IHTEPECH LIJIbOBOI ayquTOpii. BaXIMBO po3yMiTH Ta 3HAXOAWTU BIAIOBIJHI KaHAJIK MPOCYBAHHS Ta 3aTydeHHS
iTbOBOT aymutopii. ['apHOO Ji€ro Ha IbOMY KpOLIi Oy/ie CTBOPEHHS Be0-CalTy Ta JeHAIHT-TISHIXKY JIIsl BALlIOTO MPOIYKTY.
OnHak MpocTOo CTBOPUTH CaWT 3amano. [loTpiOHO 3aBecTn Ha HBbOro Tpadik, 3ade3neuntH HamaromkeHHs SEO mis
TIOKpAIeHHsS BUAUMOCTI B IIONTYKOBHX cUcTeMax. Jl0faTKOBO Uil MapKETHHI'Y MOYKHA BHKOPHCTOBYBATH COLabHI Mezia,
pexnamy Ta PR-kamnaHii ajsi mpuBepTaHHS yBarum 1o Bamoro SaaS-pimenHs. Hemoranum BuOopom Oynae 1 KOHTEHT-
Mapketusr. llle oqHIM MOTYKHUM iHCTPYMEHTOM MAapKETHHTY € 3aJy9eHHS IMapTHEPiB Ta CTBOPEHHS Mepexki ambacamopiB
JUTS IOIIMPEHHS BALIOT0 IPOAYKTY.

[MapTHepcTBO Ta CcHiBHpams € BaXJIMBUMHU €JIEMEHTaMH y CTapTan iHAYCTpii, IO XapaKTepH3YETHCS BHUCOKOIO
KOHKYPEHIII€I0 Ta MBUAKAMH 3MiHAMH. Y CIIIX CTapTaIry HE OOMEXYETHCS JTUIIE CAMUM IPOIYKTOM YU MOCIYTO0, a TAKOXK
3aJIeKUATH BiJl 3[aTHOCTI TOOYAYyBaTH MAapTHEPCHKI BiTHOCHHU Ta CIIIBIIPAIIO 3 iHIIMMH KOMIAHISIMHA Ta IIiJIPHEMIIIMH.
[MapTHEpCTBO MOXKE MaTH pi3HI POPMH 1 IpUHMATH Pi3HI BapiaHTH: CTpaTeridHe MAPTHEPCTBO 3 1HITUMH KOMITaHisIMH, IO
CIIPSIMOBAHE Ha CIJIBHUIA PO3BUTOK; CHHEPTisl 1 PO3IIMPEHHS MOKIIMBOCTEH cTapramy y ramysi Software-as-a-Service.Taki
MAPTHEPCTBA CKIAMAIOTHCS 31 CHUIBHUX HAIpAaIfOBaHb, CIIBHOI MApKETHHTOBOI MisNTBHOCTI, OOMIHY TEXHOJOTISAMH i
3HAHHSIMH, CIIBHOTO JOCTYITY IO KIII€HTCHKOI Oa3m.

CyuacHi crapTan-pilieHHsI MOXXYTh BCTAHOBIIIOBATH MAPTHEPCHKI BiTHOCHHH 3 {HIIMMH CTapTaliaMi, iHBECTOPaMH,
akcenmepaTopamMu 4M iHKyOaTopamu. Lle Moke cTaTH B Haromi 3ajyisi OTPUMAaHHS MOCTYIMy A0 (iHAHCOBHX pECYpCiB,
eKCIIePTU3H, HACTABHHULTBA Ta MEPEXi KOHTAKTIB, IO CIPHUATUMYTh NMPUCKOPCHOMY PO3BHTKY crapramy. [lomyk HOBHX
MOXIIUBOCTEH /11 (piHAHCOBOI JAOTIOMOTH € OCTATOYHOIO CKJIAJIOBOIO YCIIIIHOTO PO3BUTKY crapramy. 1106 3HaiiTé HOBi
JpKeperna (iHaHCYBaHHS IS BAIIOrO CTapTalry CiiJl JOCHiKyBaTH TPaHTOBI mporpamu.barato Mi>kHapoHUX OpraHizarii,
BEHUYPHUX (POH/IIB Ta SHTOJIBCHKUX iHBECTOPIB MPOMOHYIOTh TPAHTH JUISI CTAPTAIIiB y PI3HUX TaTy3siX.
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Crin mi3HaBaTHCS TNPO TPOTpaMu, aKcellepaTopH, iHKyO0AaTOpH, 3aXOAW Ta MITY-IHI, IO MiIXOISTh A0 chepu
JSUTBHOCTI CTapTar-pilieHb, i BiIPaBIIsTH 3asiBKH HA y9acTb.

VYenimHi crapTrany B ramy3i SaaS 3aBkau TOTOBI O 3MiH, aKTUBHO CIYXalOTh CBOIX KOPHCTYBadiB i PHHOK, Ta
IIBHJIKO pearyioTh Ha HOBI MOXIIMBOCTI Ta BUKJIHUKH. Y IbOMY JHHAMIYHOMY CEPEOBHILI,/Ie IIBUIKICTD 3MiH € KIIOYOBOIO,
cTapTany TOBHHHI OyTH TOTOBMMHM /IO TOCTIHHOTO BIOCKOHAJIEHHsS Ta ajanTtamii. lle BMMarae THyYKOCTi, IIBHIKOCTI
pearyBaHHS Ha 3MiHHM Ta 31aTHOCTI IBHJIKO NTepe0yI0BYBAaTH CTPATETIIO.

3HaXO/DKEHHS MOTEHLIHHUX MOXKIIMBOCTEH [UISl CTApTaIliB € HEB1I'€MHOIO YaCTHHOIO TXHBOTO PO3BUTKY. BaskinBo
MOCTIHHO CIOCTEpIraT 3a HOBMMH TEH/CHIISMH, TEXHOJOTTYHUMH i1HHOBAIsIMH, 3MiHAMH NMOTPE0 PHUHKY Ta MOBENIHKU
KJTieHTiB. PO3yMiHHSI pUHKOBUX TEHJEHIIH Ta BUSBICHHS HillLJIe € OTpeda B HOBHUX PIIIEHHSIX,MOXE CTaTH KIIOYOBUM JUISI
ycmixy crapramny. JlociikeHHs pUHKY, BUBYEHHS] KOHKYPEHTIB, aHaJIi3 MOBEIIHKH KIIi€HTIBTA 30ip (indexy rornomararoTb
ineHTH(IKyBaTH MTOTEHIIHI MOXKIIMBOCTI Ta PO3POOHTH CTPATETiI0 iX BUKOPUCTAHHSL.

VYenix craprarmiB Ta Saas pilleHp 3a1eXNUTh BiJl IXHBOT 3[aTHOCTI IHHOBAIIHHO MUCITUTH,IIBUJIKO aNTYBaTUCS JI0
3MiH Ta pearyBaTu Ha noTpeOu puHKy.lle BUMarae po3poOKH yHIKaJIbHOI I[IHHICHOI IPOIO3UIIiT,BUCOKOI'0 PIBHS TEXHIYHOI
KOMITETEHTHOCTI,3aJTy4€HHS] TaJaHOBUTHX (haXiBIIB Ta €pEKTUBHOrO YIpaBIliHHA. BakIMBUM acrekToM € TakoX 37aTHICTh
3anmydaTy (hiHaHCOBI pecypcH Ta NapTHEPIB, SKi MiATPUMYIOTh PO3BUTOK CTapTaIry.

Omxe, SaasS pilleHHs 103BOJISIOTH ITiIIPUEMCTBAM €KOHOMHTH Yac, 3yCHJUIS Ta PECYpPCH, TPOMIOHYIOUH TOTOBI Ta
eeKTUBHI pillleHHs [UIsl BUPILIEHHs iXHiX moTped. BoHN 103BOMNAIOTH KOMITaHISIM HIBHIKO pearyBaTH Ha 3MiHH Y BUMOTax
PHMHKY, BIPOBaKYBaTH HOBI (PYHKIIT Ta NOJMINITYBaTH TPOAYKT, 11100 3310BOJILHUTH CBOIX KIIIEHTIB.

Crapramy, 10 MPaIOKTh y ramxy3i SaaS, MawTh BEIMKUAN TOTEHINAN JUIs 3POCTaHHSA Ta YCIiXY. 3aBISKA
rJ100aJbHOMY [JOCTYIY 0 PHWHKIB,IIMPOKOMY CHEKTPY KIIEHTIB Ta MOXIMBOCTSAM MAaclITaOyBaHHsS, BOHU MOXYTb
3IHCHUTH 3HAYHUI BIUIMB Ha Cy4acHY 0i3HEC-eKOCHCTEMY.

OpnHak, ycmix y ramy3i SaaS He jqocaraerbesi Jierko. KOHKYpeHIsl € BUCOKOI, TOMY cTapTaraMm HeoOXiqHO OyTH
IHHOBAaLli HHUMH,THYYKUMH Ta TOTOBHUMH JIO IOCTIHHMX 3MiH.BOHM MOBMHHI HaJlaBaTh LIHHICTh CBOIM KJII€HTaM,3/IaTHICTIO
PO3YMITH TXHi HOTPEOH Ta MOCTIHHO BIOCKOHAIIOBATH CBOI MPOJYKTH.

VY migcymky, crapranu Ta SaaS pillleHHS € KIIOYOBMMH KOMIIOHEHTAMH IHHOBaliHOro Oi3Hec-cBiTy. BoHm
JI03BOJIIOTh KOMIIaHIsAM 3a0e3meunTy eheKTUBHICTh, THYUKICTh Ta JOCTYIHICTh Y CBOIX omepauisx. BaxnuBo mMaté 4iTKy
cTparerito, riMOOKe PO3yMiHHS PUHKY Ta KOHKYPEHTHOI'O CEpElIOBHINE, a TAKOXK 3ajydaTd TaJlAHOBUTHX (DaxiBIIB Ta
IHBECTOPIB JUIsl TOCSITHEHHsI YCMIXy Y Wil JuHaMiuHii ramy3i. Ctapranu Ta SaaS pilieHHs MaloTh MOTEHIial TIepEeTBOPUTH
TpajuLliiiHi Oi3HEC-MOZENI Ta HaJaTH HOBI MOXUJIMBOCTI JUIsi iHAYCTpid Oynp-skoro macitaly./lyns Toro, mo0 ycminrHo
OynyBati SaaS crapranm Ta BJIOCKOHAJIIOBATH MPOAYKT BIJMOBIAHO 110 BUMOI IiJIbOBOI ayAWTOpid HEOOXiAHO
3aCTOCOBYBATH KOHIICTIIIIT Ta aJITOPUTMU, IO HaBeJeHI B JaHii poOoTi,a/’ke BOHU JIOMOMAraroTh HE JOMYCTHTH OUIBIIOCTI
MIOMMJIOK, IKUX HPHUITyCKatoThcs cTapTamu. 90% crapramiB HEyCHilHI Ta MEepecTaroTh iCHYBaTH YIPOJOBX IEPILOTO POKY.
lonoBHUMHK TIPOOJIEMaMU € BiJICYTHICTh MOMUTY Ha PUHKY, BIJCYTHICTh KOHKYPEHTOCIIPOMOXKHOI YHIKaJbHOI LiHHICHOT
Mporo3ullii, HecTaya (iHAHCYBAHHS,HEMOXKJIMBICTh 3HAWTH BIJMOBIHI MOXJIHMBOCTI Ta HapTHepiB Toio.KoHuenmii,mo
HaBe[eHi B Wi po0OTi, 10MOMAararTs YHUKHYTH 85% MOMMIIOK B mpoleci moOynoBu crapran-pimeHs B chepi Software-as-
a-Service.
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DEVELOPMENT AND IMPLEMENTATION OF STARTUP SOLUTIONS IN THE FIELD OF
SOFTWARE-AS-A-SERVICE
Mariia Yanbergs,lllia Soboliev
candidate of technical sciences, founder of Startup School,
expert and jury member at Ukrainian Startup Fund,Vadim Rogovskiy
Odesa Polytechnic National University, UKRAINE

ANNOTATION.This paper presents the methodology of development and implementation of startup solutions
in the field of Software-as-a-Service. The key concepts and algorithms related to the implementation of SaaS
startup solutions are indicated. The processes of creating product’s unique value propositions and finding
potential opportunities are described.
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